@ Qincade

WHAT IS THE BUYER PROGRESSION
READINESS REVIEW?

It is a short diagnostic conversation to What you get
determine whether buyer progression is
limiting your pipeline and what to do about e A clear view on whether progression is a
it. real constraint.

¢ |dentification of any foundational gaps or
It is not a sales call but a structured review hard gates.
designed to give you clarity before any e Arecommended starting phase (or
delivery is discussed. confirmation that this isn't the right time).

¢ Language and insight you can use
internally, regardless of next steps.
What we look at
What this is not
e Where pipeline momentum slows or

stalls. e Not a pitch
e Not a tool demo
e How “sales-ready” is currently defined ¢ Not a generic discovery call
and acted on.
Format
e Whether engagement signals are
trusted by sales. e 20-30 minutes
e No preparation required
e If your CRM, automation, and data can e Diagnostic and advisory only

support lead progression.
If buyer progression is limiting your pipeline,
e Where risk or friction exists between this review will surface it quickly.
marketing and sales.
If it isn't, you'll know that too.

Email us at: hello@gincade.com to schedule
your quick review today.

@ www.gincade.com


mailto:hello@qincade.com

